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Partner Resources for Project Operations

Visit the Partner Hub for resources made
available especially for our partners. Dynamics 365 Project Oprations s

Project Operations enables project-based organizations to deliver every customer engagement on-time and within-budget through an
end-to-end solution for sales. planning, resourcing, delivery, and billing.

e

= Pitch Decks

= What's new decks

= Blog posts

=  Campaign Kit

= Links to Readiness

= Partner Practice Playbook

= Customer Stories

= Sales Play Card

= Sales Play Partner Opportunity Deck

What's New: Dynamics 365 Project Operations

ations can deliver success with a single, connected solution - frory
oad t tation &

Choose your path

Get started

Visit the Partner Hub for these resources:

1) Project Operations Page:
https://dynamicspartners.transform.microsoft.com/pro S
ducts/dynamics-365-project-operations 3918 %16-“ ' e

is the projected market for finance services in 2023 is the average finance and fraud services revenue to
en:

sing revenue for a Dynamics 365 partner

2) Optimize Financial & Operating Models Sales Play Page e e
https://aka.ms/Financial_OperatingModels_Partner



https://dynamicspartners.transform.microsoft.com/products/dynamics-365-project-operations
https://aka.ms/Financial_OperatingModels_Partner

Demos &
Environments




Customer Digital Experiences (CDX)

Microsoft Customer Digital Experiences
(CDX), is a portfolio of immersed digital
experiences to demonstrate Microsoft
technology and product with hands-on
interaction, orchestrated by Microsoft
sellers, partners or marketers.

For Businesss Applications the two key
types of experiencesare Click-throughs
and Demos.

To learn more, visit:
Microsoft Customer Digital Experiences

B Microsoft

OnRamp | CDX FExperiences My Environments Dashboard What'snew Help Service health

CDX Experiences >

Site tour

Demo
é FY22 Dynamics 365 Supply Chain Management

7 Favorite

The read-only shared tenant demonstration environment allows you to explore the capabilities of Microsoft 0365 Supply Chain Management through the story of Contoso Coffee. Add a customer account below to get access to de

assets/environment. The demo script contains credentials to log into the environment, demo scenarios with szep by step instructions, and talking points. See "Assets” and "Resources” sections for more info. If you have questions pl

BizAppsDemos@microsoft.com.

Last updated 02/01/2022 02:16 PM

(© Duration 0] 2, Recommended Role = Industry O Licensing
45 minutes Account Executive Commercial Dynamics 365
£ Products = Solution = sales Play > Demo type (O
Dynamics 365, Dynamics 363 Business Applications Build a Resilient Supply Chain Shared Tenant

Supply Chain Management Fy2z

Start your Experience

To use this experience including assets and resources, let us know who it is for.

* For a customer? Tell us which one.

* For your own learning or an event? Simply add a new account using your own name and options. You can find and re-use your own account by searching for it.

Once the account is added, the experience is available.

& Customer (1) 1 of 20 selected [ Assets

- Customer Portal Demo Script
Search by account name, account ID, or top parent ID H Add
Engineering Change Management Demo Script

) Audience

Business Decision Maker, IT Decision Maker, IT Pro,
Operations, Procurement

& Resources
@ Additional resources

<2 Share your feedback


https://cdx.transform.microsoft.com/

Partner Sandbox Environments

Learn, develop, test and demo end-to-end scenarios at a discounted price

Grow your business with Dynamics 365 environments
specifically designed for partners

» Take advantage of Microsoft-managed, non-production environments designed specifically for
partners to purchase at a discount.

» Use these fully supported non-production environments to learn, test, and deliver end-to-end
customer demos of your solutions.

* Leverage tenant-based discounted SKUs that are strictly meant for use only on the partners’ tenant.

Differentiate your practice with cost-effective access
to the Dynamics 365 portfolio

P
Ay

Learn

Improve your team's skills with hands-on learning within the Dynamics 365 products. Access to the
sand box environments enables deeper knowledge of the products so your team can develop
effective customizations and customer demos.

Dev/Test
Build custom solutions and perform testing in a non-production sandbox environment. The

SKUs allow you the flexibility to build just as you would for your customer and complete the
necessary testing. All of this happens in your tenant.

Customer Demos

Differentiate your services by creating and delivering end-to-end customer demos with your
own solutions. You have the flexibility to determine which SKUs you need. You can add SKUs
as you evolve your practice and the scenarios you serve.

Partner as Partner Sandbox License Request

Enable SI/ISV partners to obtain non-production environments with Biz Apps products and sales plays demo data to learn, test, and deliver end to
end customer demos with their own solutions. These offers are only to be used on partner tenants, never on a customer’s tenant.

First Name * Email *

Last Name * Job title

Organization * MPN ID

‘Comments License View SKU's
Dynamics 365 Customer Insights Partner Sandbox
Dynamics 365 eCommerce and Cloud Scale Unit Partner
Sandbox

A Dynamics 365 Fraud Protection Partner Sandbox
Dynamics 365 Guides Partner Sandbox
Dynamics 365 Marketing Partner Sandbox
Dynamics 365 Operations Application Partner Sandbox (Tier 2)
Dynamics 365 Sales Insights Partner Sandbox
Dynamics 365 Sales, Field Service, and Customer Service Partner «

) View SKUs and complete your request:
https://experien nami m/r licen


https://experience.dynamics.com/requestlicense/

What to use when

Programs and resources you can use throughout the sales cycle

Prepare 0-20% 20-40% 40-60% 60-80% 80-100% Post-Sales

Partner Resources

= AppSource — List your offer or find ISV & P2P opportunities u
» Cloud Weeks & Certifications |
= Go to Market Resources & Pitch decks | |

= Catalyst

» Partner Evidence & Customer Stories | |

= Partner Pre-Sales Offers
= CDXDemos [ [
» Partner Sandbox Licenses u o o
= FastTrack =
= OSA & OSU Incentives O

= Partner Post-Sal ffer



https://appsource.microsoft.com/en-us/marketplace
https://docs.microsoft.com/en-us/learn/certifications/browse/?products=dynamics-365
https://dynamicspartners.transform.microsoft.com/
https://dynamicspartners.transform.microsoft.com/catalyst
https://dynamicspartners.transform.microsoft.com/partner-stories
https://customers.microsoft.com/
https://dynamicspartners.transform.microsoft.com/offers?tab=partneroffers
https://cdx.transform.microsoft.com/
http://aka.ms/partnersandbox
https://dynamicspartners.transform.microsoft.com/fasttrack
https://partner.microsoft.com/en-us/membership/partner-incentives/microsoft-commercial-incentives
https://dynamicspartners.transform.microsoft.com/offers?tab=postoffers

a Microsoft

Stay Connected
= Bookmark the

= Join the Business Applications
(MPC)

= Explore the


https://dynamicspartners.transform.microsoft.com/
https://www.microsoftpartnercommunity.com/t5/Business-Applications/ct-p/BizApps
https://dynamicspartners.transform.microsoft.com/blogs?tab=dynamics365

